
STEP 1: QUESTIONNAIRE & ONLINE MEETING

WHERE ARE YOU NOW?

An extensive overview of potential diverse EU
marketing & sales channels tailored to your needs

WHERE WOULD YOU LIKE TO BE?

CHANNELS MIX REPORT

STEP 2: CHANNELS MIX REPORT
We provide recommendations for possible diverse new
channels entry with guidelines and tips

HOW AND WHERE TO PRESENT YOURSELF

Based on the questionnaire and 30 min online meeting, we obtain
information on the basis of which we provide you with the Channels
Mix Report.

STEP 3: ONLINE CONSULTANCY
2 x 30 min online consultancy related to the provided
"Channels Mix Report" is included in the basic price.

EXTENSIVE LIST OF POSSIBLE CHANNELS

ADDITIONAL GUIDELINES AND TIPS

...



You will save up to 80% of your time in the process of identifying channels

and understanding the requirements and possible approaches for entering

individual channels.

SAVE UP TO 80% OF YOUR TIME

Our information and recommendations will additionally help you in developing

your foreign market entry strategies.

MAXIMIZE THE POTENTIAL OF EACH CHANNEL

You will also receive an overview of modern tools and different types of public

and private support.

LEARN ABOUT TOOLS AND DIFFERENT TYPES OF
SUPPORT AVAILABLE

You will be able to make decisions on marketing and sales channels based on

our comprehensive overview of channels available.

MAKE DECISIONS BASED ON COMPREHENSIVE
INFORMATION ON DIVERSE CHANNELS

How can the Channels Mix

Report help you?

We have started to develop an international online community and you will be

among the first to receive 1 year's access to our online community.

INVITATION TO OUR ONLINE COMMUNITY



INTRODUCTORY MEETING

Book a free introductory meeting where you will be able to ask more about the

services presented. Follow the link to the booking page.

BOOK AN INTRODUCTORY MEETING

https://koalendar.com/e/introductory-meeting-with-Irena
https://koalendar.com/e/meeting-with-Irena


WOTRA Universe Ltd
London, United Kingdom

E: wotra.universe@gmail.com
T: +44 7943 616 399

...

ASK for MORE INFORMATION


